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Low Cost Housing for 
High Cost Equipmeni. 


A Bally modular building will protect your 
equipment from wind, heat, rain, cold, dust, 
and intrusion. And now it's yours in 2 weeks. 


Today's best manufacturing 
and order processing tech- 
niques mean your Bally building 
can be shipped in as little as 2 
weeks, depending on how it’s 
equipped. And here’s what 
you get: 


i The Speed-Lok® joining system 
makes installation, expansion, 
or relocation quick and 
cost-effective. 


@ 4° urethane insulated panels 
won’‘t expand or buckie. 


@ Building panels come in many 
finishes and colors, including 
stone aggregate. They‘re 
strong and can blend with the 
environment. 


Call or write: 

Bally Engineered Structures, Inc. 
Modular Structures Division 

20 North Front St. 

Bally, PA 19503-0098 

(215) 845-2311 (in PA) 
1-800-544-7534 (Outside PA) 
1-800-533-1411 (in Canada) 


Proven dependable. 


{Bally 


MODULAR STRUCTURES 
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HAPPY 
HOLIDAYS! 


KATHREIN/SCALA partnership 


wishes all our friends ‘the 
best of the season’. 


May you and yours enjoy peace 


and tranquility and precious 


moments shared with all your 


loved ones. 


We hope to continue to enjoy 
your friendship and serve you 


during the coming year. 


Bill Wickline & 
Ellis Feinstein 
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